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Fellow Exam
Since 1966, achieving Fellow status in the Contact Lens Society 
of America has been recognized as an industry standard of edu-
cational excellence and this standard will continue long into the 
next century. Fellow Members are considered among the finest 
contact lens professionals in the business. 

To become a CLSA Fellow, one must first be a Regular Mem-
ber of CLSA. Becoming a Fellow is a three-step process. Step one 
is the written test. This test will be administered at the CLSA 
Annual Education Meeting on Saturday, April 10, 2010. Step two 
is the professional development aspects where candidates choose 
from a number of projects to complete. The third step is comple-
tion of the practical Fellow exam, and hands-on testing adminis-
tered by the 12-member Fellow Committee.

Completion of all three steps is required. Sign up today to sit 
for the written exam (NCLE Advanced Exam), Step One, and  
you are well on your way to becoming a Fellow Member of CLSA! 

Vistakon Manufacturing Tour 
You have been invited to tour the Vistakon,  
Johnson & Johnson Vision Care™, Worldwide 
Headquarters for Acuvue® Contact Lenses.  
The tour Includes the history of the 2nd & 3rd 
generation technology and how far technology has 
come from the initial manufacturing of contact 
censes. It describes the manufacturing process 
that previously took up to 24 hours to complete, 
and now takes just 90 minutes. The tour also 
includes a tour of the distribution center. Here you 
will see the complete process of how Vistakon con-
tact lens orders are received from all sources, from 
the large retail company to the individual prac-
titioner and how they are packaged and shipped 
worldwide. Vistakon’s onsite UPS & FedEx services 
expedite products directly to the consumer. 

The outing will depart the Hyatt Regency at 
12:00pm on Friday, and includes lunch at Vistakon, 
a 70 minute tour, and transportation. The bus will 
return to the hotel by 4:00pm.

Golf Tournament
Queens Harbor Yacht  
and Country Club
Enormous live 
oaks, dripping 
with Spanish 
moss grace 
the Mark 
McCumber 
Royal Course, 
a masterpiece 
chiseled out of 1,000 acres of native woodland  
and surrounding marsh. The breathtaking magni-
tude of the par 72 course provides a challenge that 
is appreciated by professionals and amateurs alike. 

Entry fee includes greens fees, golf cart, lunch, 
favors, prizes and transportation to and from the 
course. 

Group departs the hotel at 12:30pm on Friday.

$125 per person

Meeting Headquarters:  
Hyatt Regency Jacksonville Riverfront
Capture the true flavor of 
the city at our exceptional  
Jacksonville hotel. Set 
along the St. Johns River 
within the heart of the 
city’s business, entertain-
ment and sports districts, 
our outstanding Jackson-
ville Florida hotel is adjacent to the Landing and within minutes 
of famous white sand beaches, championship golf courses, water 
sports, museums and arts venues. 

An ideal fit for leisure or business travelers, our downtown 
Jacksonville hotel offers 966 newly-renovated guestrooms, 
110,000 sq. ft. of meeting and event space, a heated rooftop 
swimming pool and whirlpool, 24-hour fitness center and much 
more. Relax, recharge and revitalize as you enjoy the best the city 
has to offer at Hyatt Regency Jacksonville Riverfront.

Hyatt Regency Jacksonville Riverfront
225 East Coastline Drive 
Jacksonville, Florida, USA 32202 
(904) 588-1234  Toll Free Reservations (800) 233-1234

Mention that you are with CLSA to get the discounted room rate 
of $169.00. 

Visit the hotel property online at www.jacksonville.hyatt.com

Preliminary Program  55th Annual education meeting

Experience Jacksonville, where Florida begins. 
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Continuing Education
All CLSA courses have been approved or have 
approvals pending for continuing education by 
the following national, state and local boards:

n	 JCAHPO: Joint Commission on Allied  
Health Personnel in Ophthalmology

n	 NCLE: National Contact Lens Examiners

n	 PARAO: American Optometric Association 
Commission on Paraoptometric Certification

n	 Florida Board of Opticianry

n	 Ohio Optical Dispensers Board

n	 Ontario College of Opticians

n	 Tennessee Board of Dispensing Opticians 

n	 Additionally, some courses have been  
submitted to COPE for optometric approval

As each organization accredits a different  
number of cec units, announcement of the 
credit approval will be issued. Please visit: 
www.clsa.info for an updated listing of course 
descriptions and final accreditation approvals.

Wednesday, April 7, 
2010
8:00am – 1:00pm

CLSA Board of Directors Meeting

1:00pm – 2:00pm

EyeWitness Editors Meeting

2:00pm – 3:00pm

Fellow Committee Meeting

2:00pm – 3:00pm

Membership Committee Meeting

3:00pm – 5:00pm

Leadership CLSA

Your Time is Now!

John F. Deering, FCLSA, NCLE-AC

With a little help from Twain, Churchill, 
Gandhi, Emerson, and the current 
leadership of CLSA, this session will 
explore how our short term actions will 
ultimately lead to long term goals. This 
presentation is designed to help us learn 
from our experiences and turn those 
experiences into good judgment, techni-
cally and professionally. Fifty percent of 
this course dedicated to improving our 
contact lens technical skills, while the 
other fifty percent is dedicated to  
developing our career skills. The 
program will demonstrate how we can 
“learn from our mistakes” in the science 
of contact lens fitting. This session 
will demonstrate how participation in 
professionally related activities 
will benefit the individual career.       
Level l

3:30pm – 5:30pm

GENERAL REGISTRATION 
OPEN

Education Program and Schedule of Events

Program Education Chair

Bernie Ferguson

Bernie Ferguson, FCLSA, 
NCLE-AC, ABOC, is a 
graduate of the Oph-
thalmic Dispensing 
program at Erie Com-
munity College. He is a 
New York State licensed 
optician and contact lens technician. He 
has served two terms on the New York 
State Board for Ophthalmic Dispensing. 
A CLSA Fellow, he is also ABO and NCLE 
Advanced Certified. He has served on the 
CLSA Board of Directors and is presently 
a member of the CLSA Fellow Commit-
tee. He is currently on the staff of David 
Brewer, O.D. in Yukon, Oklahoma. 

Thursday, April 8, 2010
7:00am – 6:00pm

GENERAL REGISTRATION OPEN

7:00am – 7:50am

Manufacturer’s Breakfast Session

8:00am – 10:00am

General Session 1, Part 1

Welcome: CLSA President,  
Michael S. Gzik, FCLSA, NCLE-AC, COT

YOU Can Survive and Thrive  
in a Slow Economy

Rededicating Yourself to  
Excellence… Building a Better  
Contact Lens Practice

Moderator: Keith Harrison , FCLSA, 
RO, ABO, NCLE-AC

This course is presented by a licensed 
optician and independent business owner. 
It covers a broad range of topics relating 
to the optical and contact lens industries. 
An understanding of business concepts, 
coupled with personal, professional, and 
business goals, will enable the participant 
to be confident in developing a strategy 
to build a successful business, even in 
economically challenging times. Top-
ics will include inventory analysis and 
management, find the best vendor for 
your business, reducing costs, becoming 
more profitable, as well as establishing 
personal and professional goals. Level l

Preliminary Program  55th Annual education meeting

ReEducate…ReEvaluate… 
ReEnergize.
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general session 1, Part 2

Clinical Pearls for Creating a  
Premier Contact Lens Practice

Michael A. Ward, FCLSA, MMSc, FAAO

How does a contact lens practice become a 
leader in their area? Reputation! This course 
takes a broad approach to achieving expertise 
and building reputation. Premiere contact 
lens practice attributes and methods will be 
examined. This session will include contact 
lens fitting pearl, lens care advice, financial 
positioning, as well as patient/case report  
and management techniques. Discussion  
is encouraged.                                       Level l

10:00am – 10:15am

BREAK

10:15am – 12:00pm

General Session 2

When All Else Fails, They Call YOU!

Speakers:

Buddy S. Russell, FCLSA, NCLE-AC, COMT 
Patrick J. Caroline, FCLSA, FAAO
Mark P. Andre, FCLSA, FAAO, NCLE-AC
Michael A. Ward, FCLSA, MMSc, FAAO

This course consists of a series of case  
histories of patients that were seen by the 
panel that were referred for contact lens 
evaluation and fitting following an ophthalmic 
evaluation. These cases represent patients 
with a history of quality of life issues whose 
previous attempts at visual rehab have  
resulted in failure. The proper management 
that resulted in success for these patients  
will be presented.                                 Level ll

12:00pm – 2:00pm

EXHIBIT HALL GRAND OPENING

Lunch with the Exhibitors

2:00pm – 3:00pm

Course Session 1A

Atlas of Contact Lens Complications 
(Fellow Prep)

Michael A. Ward, FCLSA, MMSc, FAAO

This session will categorically outline poten-
tial contact lens related ocular inflamma-
tions and complications. Lens care product 
incompatibilities, fitting challenges, metabolic 
pathologies and structural/functional compli-
cations will be presented. Case reports will be 
used to highlight the topics.                Level lll 

Course Session 1B

Soft Lens Fitting Made Simple!

Carri Ferguson, FCLSA, NCLE-AC, COT

The patient is in the exam chair. You have 
the patient data. Now which soft lens do you 
choose for your patient? Attendees of this 
course will learn basic soft contact lens fitting 
from material selection, replacement schedule 
to slit lamp.                                            Level l

Course Session 1C

Computer Vision and Management

Michael S. Gzik, FCLSA, NCLE-AC, COT

Almost everyone uses computers in one way 
or another in today’s society. The participant 
will be able to recognize various forms of 
computer vision syndrome and will learn how 
to manage or decrease the unique strain com-
puter usage causes. The discussion will include 
computers and workstations themselves, a 
swell as spectacle and contact lens designs 
and patient training.                             Level ll

3:15pm – 4:15pm

Course Session 2A

Making the Right Contact Lens  
Selection—Part 1 (Fellow Prep)

James Slightom, FCLSA, NCLE-AC, ABOM

The attendee will be better prepared to help 
choose the best possible contact lens design 
and option for each patient. The participant 
will be better prepared when selecting, fitting, 
and dispensing contact lenses that best meet 
the patient’s needs. Good and bad fits, and 
proper and improper lens selections will be 
illustrated.                                             Level ll

Course Session 2B

Managing Presbyopia with Contact 
Lenses

R. Lee Hewitt, FCLSA, NCLE-AC

This course will present several approaches  
to the visual correction of presbyopia with 
both soft and gas permeable contact lenses. 
Single vision as well as bifocal contact  
lens designs and their applications will be  
examined. Tips on how to fit these patients 
will  be offered.                                      Level l

Course Session 2C

Contact Lens Solution for Dry Eyes

Mile Brujic, OD

This course will cover strategies for comfort-
able contact lens wear in patients who have 
dry eye complaints. A systematic approach 

will be offered for preventing and decreas-
ing symptoms of dryness in order to increase 
patient comfort. Topics to be discussed will 
include tear anatomy, basic dry eye diagnostic 
testing with interpretation, contact lens op-
tions, treatments. Case presentations will be 
offered as well.                                      Level l

4:30pm – 5:30pm

Course Session 3A

Making the Right Contact Lens  
Selection—Part 2 (Fellow Prep)

James Slightom, FCLSA, NCLE-AC, ABOM 

The attendee will be better prepared to help 
choose the best possible contact lens design 
and option for each patient. The participant 
will be better prepared when selecting, fit-
ting, and dispensing contact lenses that best 
meet the patient’s needs. Good and bad fits, 
and proper and improper lens selections will 
be illustrated.                                        Level ll

Course Session 3B

Kids and Kontacts: Pediatric Contact 
Lens Fitting

Linda Conlin ABOC, NCLEC

Attendees will gain knowledge of the specific 
ocular anatomy and physiology of infants and 
children that must be considered in pediatric 
contact lens fitting. This course includes a 
discussion of the selection and use of ap-
propriate instruments, tests, and evaluation 
procedures unique to fitting contact lenses 
on young patients. Contact lens materials, 
designs, and care regimens appropriate for 
pediatric patients will be presented.    Level ll

Course Session 3C

Eliminating the Stigma from  
Astigmatism

Mile Brujic, OD

Astigmatic refractive errors can lead to some 
of the most difficult, but most rewarding 
contact lens fittings. This course offers an 
overview of all astigmatic contact lens op-
tions, including soft toric and gas permeable 
designs. Case presentations will be shared in 
an effort to provide the practitioner with a 
better working knowledge of how to handle 
the astigmatic patient.                        Level lll

5:30pm – 7:30pm

EXHIBIT HALL RECEPTION

8:00pm – 10:00pm

CLSA PAST PRESIDENTS RECEPTION

Preliminary Program  55th Annual education meeting
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Friday, April 9, 2010

7:00am – 12:00pm

GENERAL REGISTRATION OPEN

7:00am – 7:50am

Manufacturer’s Breakfast Session

8:00am – 10:00am

General Session 3

If YOU Listen, They Will Teach YOU!

Speakers:

Jean Ann Vickery, FCLSA, NCLE-AC
Vicky Sheppard, FCLSA, NCLE-AC
Ledonna Buckner, FCLSA, NCLE-AC
Trudy Grout, FCLSA, NCLE-AC
DeDe Reyes, FCLSA, NCLEC

By becoming better Listeners, we can become 
better fitters, improve our business and 
become more efficient. This session is set 
to provide insight , analysis, and discussion 
about fitting contact lenses from a select 
group of CLSA professionals with many  
combined years of experience. The skill of 
listening is a skill well taught. The participant 
will gain perspective on various approaches  
to patient care. The participant will learn 
what happens when the skill of listening  
fails and how it can compromise the fitter/
patient relationship. The participant should 
gain very useful knowledge for better patient 
management with the end result of a happy, 
healthy patient with maximum visual results 
with contact lenses.                              Level ll

8:30am – 12:00pm

Fellow Exam Practical

9:00am – 12:00pm

NCLE Advanced Exam Review

Bernard V. Stewart, FCLSA, MA 
Level ll    

10:00am – 12:00pm

EXHIBIT HALL OPEN

10:15am – 11:15am

General Session 4

YOU Need to know the Fundamentals 
of GP and Soft Contact Lens Design 
and Fitting

Patrick J. Caroline, FCLSA, FAAO

There is no doubt the usage of rigid contact 
lenses in clinical practice has steadily declined 
over the past twenty years. Despite the 
impact of revolutionary soft lens materials 
and designs, many preactitioners believe that 
approximately 10% of their patients will be 
best served by some type of rigid lens design 
and material. In order to provide the BEST 
contact lens modality for ALL of our patients, 
it is imperative that we continue to expand 
our knowledge and evolve our fitting skills 
with GP lenses.                                     Level ll

12:00 pm

Manufacturing and Distribution Tour 
of Vistakon

Separate Registration Required

12:30 pm
CLSA Golf Tournament

Separate Registration Required

EVENING—ON OWN

Saturday, April 10, 2010

8:00am – 12:00pm

GENERAL REGISTRATION OPEN

8:00am – 9:00am

BREAKFAST WITH THE EXHIBITORS

9:00am – 12:00pm

NCLE Certification Examination  
(To Be Determined)

9:00am – 12:00pm

General Session 5

Contact Lens Hot Topics

Speakers:

Craig W. Norman, FCLSA, NCLE-AC
Patrick J. Caroline, FCLSA, FAAO
Mark Andre, FCLSA, FAAO, NCLE-AC
Randy Kojima, FAAO,  FOAA
Stephen Cogger, FCLSA, ABOC, NCLE-AC
Michael A. Ward, FCLSA, MMSc, FAAO
Buddy Russell, FCLSA, NCLE-AC, COMT
Keith Harrison, FCLSA, RO, ABO, NCLE-AC
Timothy O. Koch, FCLSA, COT

Today is an exciting time in the contact lens 
field, especially in the area of specialty lenses. 
Corneal reshaping has been proven as a viable 
“device free” modality. Studies are demon-
strating the possibility of myopia control as 
an interesting use for young children. Corneal 
topography fitting and computerized lens de-
sign is coming of age. Large Diameter GP’s, in 
particular, sclera lenses are now readily avail-
able for fitting eyes that no other lens has 
been able to correct. Hybrid lens technology is 
improving with new designs and lens material 
options. Along with this, new lens materials 
for specialty contact lenses are improving 
success for patients with presbyopia and high 
astigmatism. These topics and more will be 
presented and discussed by an all-star panel 
of fitting experts.                                 Level ll

12:00pm - 12:30pm

CLSA Annual Business Meeting

Preliminary Program  55th Annual education meeting
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CLSA Golf Entry Form
Entry Fee: $125. Includes greens fees,  
golf cart, lunch, favors, prizes and trans-
portation to and from the course. Strictly 
limited to the first 72 players entered.

Name_________________________________

Company______________________________

Address_______________________________

City/State/Zip__________________________

Phone________________________________

Email_________________________________

Pair me with___________________________

Handicap (optional) _________

Payment Information

q	 Enclosed is my check made payable  
	 to Contact Lens Society of America 

q	 Bill my credit card:

Billing Name___________________________

Billing Address (if different than above)

_____________________________________

City/State/Zip_______________________

q  American Express	 q  Discover   
q  MasterCard 	 q   VISA

Card No. ______________________________

Signature______________________________  

Exp. Date______________________________  

Please return this completed form to:
Contact Lens Society of America 

441 Carlisle Drive  
Herndon, VA 20170  

FAX (703) 437-0727 • clsa@clsa.info

CLSA Golf Tournament
Enjoy golf at the Queens Harbor Yacht and 
Country Club while connecting with your peers. 
Get your team together now and sign up so you 
don’t miss this great opportunity.

12:30pm – 2:00pm

Annual Kevin Tuohy  
Luncheon

What is That?

Speaker: Buddy Russell, FCLSA,  
NCLE-AC, COMT

This presentation will explore the vari-
ous systemic and anatomical disorders 
the contact lens practitioner might 
encounter in their practice. The tear 
film is the host environment for the 
contact lens. Alterations in the normal 
tear film due to systemic disorders, 
anatomical variables, chemicals and 
the medications that might be used by 
these patients will be discussed.

2:15pm – 3:15pm

Course Session 4A

HIV, AIDS and the Ocular  
Professional

B.W. Phillips, FCLSA, NCLE-AC

The incidence of HIV and AIDS is 
changing. It is becoming more main-
stream, with new strains appearing. 
About 75% of AIDS patients develop 
eye involvement of some type. This 
course will discuss the differences 
between HIV1, HIV2, and AIDS, and 
offer professional precautions for 
preventing and avoiding the risks  
associated with the ocular treatment 
of HIV/AIDS patients.                Level l

Course Session 4B

Anterior Segment Photography  
Using a Digital Camera

Trudy K. Grout, FCLSA, NCLE-AC

Slit lamp photography with a hand-
held camera is easy, inexpensive, and 
you can even bill for it! It’s great for 
patient education, photo documentation, 
and contact lens fitting consultation. 
This course covers how to choose  
a camera, set up the shot, lighting  
strategies, file organization and  
billing/coding.                             Level l

Course Session 4C

A Collaborative Approach  
for Difficult Fits

Jean Ann Vickery, FCLSA and  
Don Dixon, NCLEC, BBA

Good contact lens fits just don’t happen but  
can be maximized with a sharing of the available 
data in a collaborative approach with your lab. 
The participant will learn a systematic approach 
for appreciating the needs of the complex patient 
by creating a better understanding of the data 
available. Methodology for diameter selection  
will be discussed in an era where multiple  
diameters are available.                              Level ll

3:30pm – 5:30pm

General Session 6

What Would YOU Do?

Moderator: Timothy O. Koch, FCLSA, COT

Panel Discussion; Case Histories; Audience 
Participation

Every day as fitters we are faced with choices.  
Do I fit a GP, soft toric, or hybrid? In most  
cases, there is more than one good choice. Our 
goal as the fitter is to help each of our patients 
make the best choice. This session will present a 
series of hypothetical contact lens cases based 
on actual case histories submitted by CLSA 
members and audience participants. Two possible 
solutions for each case will be presented. The 
attendees will decide which solution they think 
is best. At the conclusion of the discussion, the 
actual case will be presented by the original 
fitter who will share the real case history and 
the end result. Attendees will gain insight that 
will help them make the best possible choice for 
the patient, regardless of their personality or the 
complexity of the fit.                                   Level ll

6:00pm – 7:00pm

CLSA FELLOW MEMBER RECEPTION

7:00pm – 10:00pm

CLOSING NIGHT PARTY

Saturday, April 10 (continued)

Preliminary Program  55th Annual education meeting



Course Registration
Individual courses must be pre-registered.  
General Sessions do not require registration.

Refund Policy 
All Annual Education Meeting cancellations and refund requests MUST 
BE IN WRITING and sent to the CLSA office at 441 Carlisle Drive, 
Herndon, VA 20170, FAX (703) 437-0727. Cancellations received before 
March 10, 2010 will receive a full refund. Cancellations received after 
March 10, 2010 entitle the registrant to a 50% refund. No refunds will 
be made unless request is received in writing. Refunds will not be made 
for no-shows.

How to Register

Register online at www.clsa.info 
or return this completed form and make check payable to:

Contact Lens Society of America  
441 Carlisle Drive • Herndon, VA 20170  
(703) 437-5100 • (800) 296-9776 • FAX (703) 437-0727

If registering by credit card, feel free to FAX your Registration Form  
to CLSA. Our FAX machine is available 24 hours a day. 

Register for the hotel by calling the Hyatt Regency Jacksonville 
Riverfront at (800) 233-1234.  
Single/Double $169. Be sure to mention that you are attending the  
CLSA Annual Education Meeting. 

Hotel reservations must be received at the hotel no later than  
March 15, 2010. After March 15, 2010, reservations will be accepted 
on a “space available” basis at the CLSA rate.

Registration Fees
Full Registration Fee includes General Sessions and all Courses begin-
ning on Thursday and continuing through Saturday, Luncheon with 
the exhibitors, the Kevin Tuohy Luncheon & Lecture, and the Closing 
Night Party on Saturday.

	 Full Member Fee	 $395.00 =_____________

	 Each Additional Member 
	 from Same Company/Office	 $345.00 =_____________

	 Full Non-Member Fee 	 $525.00 =_____________

Weekend Registration Fee includes the Friday program and  
all courses on Saturday, Kevin Tuohy Luncheon & Lecture, and the  
Closing Night Party on Saturday.

	 Weekend Member Fee 		 $345.00	 =	 $	 _ ___________

	 Weekend Non-Member Fee 		 $455.00	 = 	 $	 _ ___________

Special events—Friday, April 10, 2010

q	 CLSA Annual Golf Tournament	  $125.00 	 = 	 $	 _ ___________ 
	 (Bus departs 12:30pm—lunch included)

q	 Manufacturing & Distribution Tour  
	 of Vistakon					    $	 _ ___________ 
	 (Bus departs 12:00pm—lunch included)

TOTAL (U.S. dollars drawn on a U.S. bank)		     	 $	 _ ___________

Payment information
q	 Enclosed is my check made payable to Contact Lens  
	 Society of America (for TOTAL amount shown above).

Bill my credit card:

Billing Name_______________________________________________

Billing Address (if different than above)______________________________

City/State/Zip______________________________________________

q  American Express    q  Discover    q  MasterCard    q  VISA

Card Number _______________________________ Exp. Date _______

Signature _________________________________________________

Name_____________________________________________________Nickname for Badge______________________________________________

Company Name___________________________________________________________________________________________________________

Address_________________________________________________________________________________________________________________

City/State/Zip____________________________________________________________________________________________________________

Daytime Phone_ ____________________________________________Fax Number_____________________________________________________

Email_____________________________________________________

Guest/spouse complimentary badge, for exhibit hall only

Name_____________________________________________________Nickname for Badge______________________________________________

CLSA 55th Annual Education Meeting

April 7–10, 2010  |  Hyatt Regency Jacksonville Riverfront  |  Jacksonville, Florida

Meeting Registration Form

Thursday, April 8
Courses 1–3
q	Course 1A
q	 Course 1B
q	 Course 1C

FREE

Saturday, April 10
Course 4
q	Course 4A
q	 Course 4B
q	 Course 4C

q	Course 2A
q	 Course 2B
q	 Course 2C

q	Course 3A
q	 Course 3B
q	 Course 3C

Friday, April 9	
q  NCLE Advanced Exam Review



441 Carlisle Drive
Herndon, VA 20170

Top Exhibitors
Over 40 ophthalmic manufacturers and eyecare organizations are expected  
to exhibit this year. In order to help better serve your patients, join us in 
the Exhibit Hall and spend time learning about their products and services.

Past exhibitors have included:

ABB CONCISE Optical Group 
ABBA Optical
ABO-NCLE
Accu Lens
Advanced Vision Technologies
Alcon Laboratories
Alden Optical Laboratories
Art Optical Contact Lens
Bausch & Lomb
Blanchard Contact Lens
CIBA VISION Corporation
Con-Cise Contact Lens
CooperVision
Contact Lens Society of America
Diversified Ophthalmics

Essilor Contact Lens Division
Fused Kontacts
Hydrogel Vision Corporation
Lens Dynamics
LENSCO
Paragon Vision Sciences
Quality Contact Lens
Review of Cornea & Contact 
Lenses
SynergEyes
TruForm Optics
Unilens Corp. USA
Universal Contact Lenses of Florida
VISTAKON
X-Cel Contacts 

JACKSONVILLE

Exhibit Hall Hours
Thursday, April 8	 12:00pm–2:00pm

	 5:30pm–7:30pm

Friday, April 9	 10:00am–12:00noon

Saturday, April 10	 8:00am–9:00am

CLSA 55th Annual Education Meeting

Who Should Attend?

This meeting is for eye care professionals 

with a specialty in contact lenses.  

It’s for the experienced contact lens  

fitter, or those with an interest in  

becoming a contact lens fitter. 

Education is appropriate for opticians 

fitting contact lenses, optometrists and 

optometry personnel and ophthalmolo-

gists and ophthalmology personnel. 

The Contact Lens Society of America is 

the only national organization dedicated 

solely to providing education in the field 

of contact lenses. Courses and General 

Sessions are presented at the Basic, 

Intermediate and Advanced levels.


